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POWERED BY

Induction Modules

 Friday 15th July 
      9.30  Directors' Welcome

      10.00  Introduction to the ChinaMed Business Program

      11.00 Making the most of Beijing (Martina Poletti)
      14.30  China's next cycle of reforms: what it means for future business and professionals
 (Giovanni Andornino)

      9.30  China's Mediterranean projection and the Belt & Road Initiative (Enrico Fardella)

      12.00  After the CMBP: meet the TOChina Alumni Coordinator (Greta Scardellato)

      15.30  The China-Mediterranean trade connection: shaping the future of connectivity 
 (Massimo Deandreis)
      19.00  Casual pizza & beer with TOChina Alumni @Bridge Café terrace

Saturday 16th July



Giovanni is Assistant Professor of International Relations of East Asia at the University of Torino, 
where he heads the TOChina Centre, coordinating research, advanced training and track 1.5 
networking with China. He is the Vice President of the Torino World Affairs Institute (T.wai), with 
responsibility over the “Global China” research program.

Giovanni holds a Ph.D. in International Relations from the Catholic University of Milan and an MSc 
in Global History from the London School of Economics and Political Science.  A former Fellow of the 
Transatlantic Academy (Washington D.C.) and Visiting Associate of the China Research Centre of the 
University of Technology Sydney, Giovanni is currently co-director of the Executive Training Seminar 
on China at the European University Institute in Fiesole.

Enrico Fardella is Associate Professor of the History Department at Peking University and Executive 
Director of the Center for Mediterranean Area Studies at Peking University.

A Global Fellow at the Woodrow Wilson International Center for Scholars (Washington D.C.), and 
Research Scholar at the Machiavelli Center for Cold War Studies (CIMA) and at the Torino World 
Affairs Institute (T.wai), Enrico has been an East China Normal University (ECNU) – Wilson Center 
Scholar at the History and Public Policy Program of the Woodrow Wilson Center for Scholar, and a 
Fellow of the Science & Technology China Program at the European Commission.

• China’s projection toward the Euro-Mediterranean region through the XXI century Silk roads (“One Belt, One Road initiative”)

• Current trends in outbound foreign direct investment and new business opportunities  

• The political economy of China’s relations with the Euro-Mediterranean region

Induction Module (Friday 15th - Saturday 16th, July)

China & the Euro-Mediterranean region

Giovanni Andornino
University of Torino

Enrico Fardella
Peking University & Torino World Affairs Institute



An MA graduate from the Department of Cultures, Politics and Society at the University of Torino 

Martina Poletti is Junior Research Fellow at the Torino World Affairs Institute (T.wai), based at Peking 

University where, under the supervision of Professor Enrico Fardella, she manages the Center for 

Mediterranean Area Studies within the History Department.

Martina is also Project Manager of ThinkINChina, an international Beijing-based program that 

organizes monthly academic discussions in Wudaokou, at the heart of Beijing's university district, 

attracting young scholars and researchers focusing on contemporary Chinese issues.

A former participant in all major TOChina projects including the first edition of the Business 

Program, Martina has been actively engaged in the creation of the Alumni network since 2013 and, 

as member of the board, is now in charge of internal communications.

Martina Poletti
Torino World Affairs Institute

• Don’t get lost: transportations and safety rules

• Discover China’s ancient Capital: the Forbidden City, Tian’anmen, Lama Temple, Summer Palace, Temple of Heaven, the charming 

hutong around Gulou, the Great Wall, Houhai

• The Capital of the future: 798 and Caochangdi Art Districts, CBD, Olympic Park, Soho and Sanlitun

• Eat like a local: Chinese traditional street food vs specialities from all over the world

• Healthy habits: acupuncture, taijiquan, Chinese massage and lots of green tea

Induction Module (Saturday 16th, July)

Making the most of Beijing

• China’s projection toward the Euro-Mediterranean region through the XXI century Silk roads (“One Belt, One Road initiative”)

• Current trends in outbound foreign direct investment and new business opportunities  

• The political economy of China’s relations with the Euro-Mediterranean region



A cum laude graduate in Economics, Vittorio De Pedys is Affiliate Professor at ESCP Europe - 

Torino campus, where he offers executive courses on Private Banking, Financial Markets and 

Corporate Finance, mostly tailor-made for key Italian and international banks. For ESCP 

Europe he also teaches at MBA seminars and executive management courses of Problem 

Solving & Decision Making. Furthermore, he is Adjunct Professor of Private Equity at the Univer-

sity of Rome (Tor Vergata), and teaches Finance at a number of international business schools. 

Valuing education being as a two-way process, Vittorio is also receiving training on Participan-

ts-Centered Learning from the Harvard Entrepreneurship Education Colloquium.

Throughout his 20 years-long business career Vittorio worked in banking and investment 

banking in Italy, the UK and the US: having started as a Treasury (BNL) and bond dealer 

(UniCredit), he later became Director of Proprietary Trading (Merrill Lynch), then Executive 

Director of the Smith Barney London Branch, Head of Finance at Banca Salento, and finally 

group CFO at Banca ICCREA. A certified financial analyst, Vittorio also works as a consultant 

for the Italian Banking Association.

Vittorio De Pedys
ESCP Europe

• Taking decisions in an executive and structured way  • Working in team efficiently 

• Structuring the communication of the decisions  • Analyzing dynamics and processes effectively

• Setting, communicating and working by priorities

Module 1 (Monday 18th - Saturday 22nd, July)

Problem solving & decision making



• Taking decisions in an executive and structured way  • Working in team efficiently 

• Structuring the communication of the decisions  • Analyzing dynamics and processes effectively

• Setting, communicating and working by priorities

Module 1 - Vittorio De Pedys

Problem solving & decision making

Monday 
July 18th

Tuesday 
July 19th

Wednesday 
July 20th

Thursday 
July 21st

Friday 
July 22nd

9.00 - 12.00 
CMBP Class

DAY ACTIVITYVENUE VENUE

LECTURE
Team work tools 

and Hedblom case warm up

LECTURE
Problem definition 

and problem structuring

LECTURE
Conducting Interviews

and feedback

LECTURE
Storyline, storyboard
and preparing slides

GROUP WORK

ROLE PLAY
Preparing the final 

presentation

ROLE PLAY
Final negotiating 

session

LECTURE
Prioritization

ACTIVITY

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

LECTURE
Prioritization and open issues

FREE AFTERNOON



A cum laude graduate in Economics, Vittorio De Pedys is Affiliate Professor at ESCP Europe - 

Torino campus, where he offers executive courses on Private Banking, Financial Markets and 

Corporate Finance, mostly tailor-made for key Italian and international banks. For ESCP 

Europe he also teaches at MBA seminars and executive management courses of Problem 

Solving & Decision Making. Furthermore, he is Adjunct Professor of Private Equity at the Univer-

sity of Rome (Tor Vergata), and teaches Finance at a number of international business schools. 

Valuing education being as a two-way process, Vittorio is also receiving training on Participan-

ts-Centered Learning from the Harvard Entrepreneurship Education Colloquium.

Throughout his 20 years-long business career Vittorio worked in banking and investment 

banking in Italy, the UK and the US: having started as a Treasury (BNL) and bond dealer 

(UniCredit), he later became Director of Proprietary Trading (Merrill Lynch), then Executive 

Director of the Smith Barney London Branch, Head of Finance at Banca Salento, and finally 

group CFO at Banca ICCREA. A certified financial analyst, Vittorio also works as a consultant 

for the Italian Banking Association.

Vittorio De Pedys
ESCP Europe

Module 2 (from Monday 25th to Saturday 29th, July)

Business Finance

• Understanding the role and functions of a financial manager

• Learning how to calculate a company’s cash flow at various levels (Operational Cash Flow, Free Cash Flow, Change in Cash) using 

company financial statements (Profit & Loss and Balance Sheets)

•Understanding the financial implications of managerial decisions and business strategies, and analyzing business performance indicators



Module 2 - Vittorio De Pedys

Business Finance

Monday 
July 25th

Tuesday 
July 26th

Wednesday 
July 27th

Thursday 
July 28th

Friday 
July 29th

9.00 - 12.00 
CMBP Class

DAY ACTIVITYVENUE VENUE

LECTURE
Financial documents:

theory  

LECTURE
Financial documents:

exercises

LECTURE
NPV: theory 
and exercises

LECTURE
NPV: theory 
and exercises

LECTURE
Investment decisions: theory

 and exercises 

LECTURE
International capital markets. 

case study: Debt at UST. 
Home assignment: IPOs

GROUP WORK

LECTURE
Class debrief IPOs assignments; 

equity and bonds: theory

ACTIVITY

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

FREE AFTERNOON

FREE AFTERNOON

LECTURE
Cash flows : theory and case 

study Butler Lumber 



Edoardo Agamennone has more than 10 years of experience in doing business with China, 

including 7 years in private practice with leading law firms in Europe and China and more than 

3 years as legal in-house counsel. He currently works as Senior Legal Advisor of French energy 

firm EDF, based in Beijing. His main areas of practice include M&A, corporate law, energy law, 

nuclear law and project finance. Throughout his career, Edoardo has advised Chinese, Europe-

an and other national and multinational corporations on investment projects, ordinary and 

extraordinary corporate transactions in more than 30 jurisdictions worldwide. 

Edoardo holds a LLB from the University of Rome III, a LLM degree in Chinese law from the 

University of Hong Kong and a PhD in financial and management studies from the School of 

Oriental and African Studies of the University of London. He is the author of several publica-

tions in the field of China’s financial system, Chinese outward foreign direct investments, 

China-Europe and China-Africa commercial relationships, energy and corporate law.

Edoardo 
Agamennone

EDF China

• Learning about the main legal and corporate structures to do business in and with China

• Uncovering the reality behind the main urban myths about doing business across China and the Euro-Mediterranean region

• Having a clear picture of the complex relationship between China’s legal framework and the day-to-day commercial practice

• Understanding the difference between a business plan and a “China-plan”

Module 3 (from Monday 1st to Thursday 4th, August)

Doing business across ChinaMed: essential legal awareness

• Understanding the role and functions of a financial manager

• Learning how to calculate a company’s cash flow at various levels (Operational Cash Flow, Free Cash Flow, Change in Cash) using 

company financial statements (Profit & Loss and Balance Sheets)

•Understanding the financial implications of managerial decisions and business strategies, and analyzing business performance indicators



Module 3 - Edoardo Agamennone

Doing business across ChinaMed: essential legal awareness

Monday 
August 1st

Tuesday 
August 2nd

Wednesday 
August 3rd

Thursday 
August 4th

Friday 
August 5th

9.00 - 12.00 
CMBP Class

DAY ACTIVITYVENUE VENUE

LECTURE
Introduction of the program
Introduction by the students

LECTURE
Doing business with China: an introduction

Doing business with the EuroMed: 
an introduction

Cultural differences: myths and realities

LECTURE
Joint ventures: finding and managing the right JV partner
WFOEs and going alone: courage or irresponsibleness?

The other structures. Contractual relationships: 

being and not being in China 

LECTURE
Intellectual property rights

How to do business in the EuroMed: 
structures

LECTURE
The “Go Out” and “One Belt One Road” policies 

The regulatory framework
Negotiating with Chinese companies investing 

abroad

FIELD TRIP
(SHANGHAI)

ACTIVITY

14.00 - 17.30
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 17.30
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 17.30
CMBP Class

9.00 - 12.00 
CMBP Class

13.30 - 14.30
CMBP Class

9.00 - 12.00 14.00 - 17.30

LECTURE
How to do business in China: structures

Contractual relationships: 
being and not being in China

LECTURE
Pitfalls of doing business in China:

•Corruption and fraud
•“Self-destruction”
•Seeking justice in China

FIELD TRIP
(SHANGHAI)

FIELD TRIP
(SHANGHAI)



• Learning about the main legal and corporate structures to do business in and with China

• Uncovering the reality behind the main urban myths about doing business across China and the Euro-Mediterranean region

• Having a clear picture of the complex relationship between China’s legal framework and the day-to-day commercial practice

• Understanding the difference between a business plan and a “China-plan”

Edoardo 
Agamennone

EDF China

Edoardo Agamennone has more than 10 years of experience in doing business with China, 

including 7 years in private practice with leading law firms in Europe and China and more than 

3 years as legal in-house counsel. He currently works as Senior Legal Advisor of French energy 

firm EDF, based in Beijing. His main areas of practice include M&A, corporate law, energy law, 

nuclear law and project finance. Throughout his career, Edoardo has advised Chinese, Europe-

an and other national and multinational corporations on investment projects, ordinary and 

extraordinary corporate transactions in more than 30 jurisdictions worldwide. 

Edoardo holds a LLB from the University of Rome III, a LLM degree in Chinese law from the 

University of Hong Kong and a PhD in financial and management studies from the School of 

Oriental and African Studies of the University of London. He is the author of several publica-

tions in the field of China’s financial system, Chinese outward foreign direct investments, 

China-Europe and China-Africa commercial relationships, energy and corporate law.

• Translating into practice the basic concepts learnt during Module 3

• Hearing and interacting with first-hand accounts of successes and failures of foreign businesses in China

• Having a clear view on the main trends of the commercial relations between China and the Euro-Mediterranean region

• Designing and simulating a practical, personalized China-plan to be pursued through a start-up

Module 4 (from Monday 8th to Friday 12th, August)

Doing business across ChinaMed: creative enterpreneurship



Module 4 - Edoardo Agamennone

Doing business across ChinaMed: essential enterpreneurship

Monday 
August 8th

Tuesday 
August 9th

Wednesday 
August 10th

Thursday 
August 11th

Friday 
August 12th

9.00 - 12.00 
CMBP Class

DAY ACTIVITYVENUE VENUE

WRITTEN TEST
Doing business across ChinaMed: 

essential enterpreneurship

LECTURE
Chinaʼs F&B market: an introduction

LECTURE
“Sustainable sourcing and social responsibility”

by Alice Wurmboeck 
“An enterpreneurʼs journey”

by Christopher Von Gummperberg
“The 9 Ps of the F&B in China”

by Donato Mallo Marrone

LECTURE
“A start-up to finance start-ups: the story of TechSilu”

by Francesco Lorenzin

“Open innovation in China”
by Tao Zhou

GUEST SPEAKER
“Success case of a F&B project in China: the story of 

Mercante and Fiume” 
by Omar Maseroli & Yuanyuan

TEAM WORK
Finalisation of the presentations

LECTURE
The energy and smart city market in China: 

an introduction

GUEST SPEAKERS
“Outbound M&A in China: the view of an investment 

banker”by Nicholas Sheffield 

“Helping Chinese companies investing in the EuroMed:
the case of Turkey” by Ipek Kilicer Turker

ACTIVITY

14.00 - 17.30
CMBP Class

9.00 - 12.00 
CMBP Class

13.00 - 16.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 16.00
CMBP Class

9.00 - 11.00 
CMBP Class

11.00 - 12.00 
CMBP Class

14.00 - 17.00
CMBP Class

10.30 - 12.00 

GUEST SEPAKERS
“Sourcing in China and selling abroad”

by Greg Lepkoff  

“Ethics in China”
by Yahir Shacked

LECTURE
E-commerce in China: an introduction

GUEST SPEAKER
“The Chinese tourism industry”

by Germano Rollero

TEAM WORK
Presentation of the “China-plans”

TEAM WORK
Presentation of the “China-plans”

DISCUSSION
Announcement of the results and concluding remarks

14.00 - 17.00 
CMBP Class

17.30 - 18.30 
CMBP Class



Module 5

Understanding Chinaʼs Economy

Monday 
August 15th

Tuesday 
August 16th

Wednesday 
August 17th

Thursday 
August 18th

Friday 
August 19th

9.00 - 12.00 
CMBP Class

DAY ACTIVITYVENUE VENUE

LECTURE
Historical Legacy and Current Institutional Context

ZHANG Yanlong
Guanghua School of Management, PKU

LECTURE
The Embeddedness of Business Practices in the 

Cultural and Social Contexts

ZHANG Yanlong
Guanghua School of Management, PKU

LECTURE AND DISCUSSION
Chinese Economic Diplomacy

ZHA Daojiong
School of International Studies, PKU

ACTIVITY

14.00 - 16.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 16.00
CMBP Class

14.00 - 16.00
CMBP Class

LECTURE
Chinese Economic Diplomacy

ZHA Daojiong
School of International Studies, PKU

FREE DAY FREE DAY

FREE DAYFREE DAY

9.00 - 12.00 
CMBP Class

LECTURE
Understanding Chinese Consumers

XU Jing
Guanghua School of Management

CASE STUDY
Understanding Chinese Consumers

XU Jing
Guanghua School of Management



• Getting familiar with the behavior, phases and processes of negotiation (opening, deal design,…) 

• Acquiring negotiation techniques in the selling process

• Learning “complex selling” methodology with respect to services and products

• Developing identity, branding, and product positioning

A cum laude graduate in Economics from the University of Torino, Francesco Rattalino is Asso-

ciate Professor of the Management Control Department at ESCP Europe Business School, and 

the Director General of the ESCP Europe – Torino Campus.

Francesco earned his Ph.D. in Business Administration at the University of Torino: his current 

research interests include strategy execution, performance management and the public sector.

Francesco started his professional career as a Financial analyst at Ferrero International BV in 

the Netherlands; he then moved to the USA to work for Oracle Corp. as a Senior Financial 

Application Consultant. Back in Italy, prior to joining ESCP Europe, Francesco worked in the 

consulting industry as project manager and business developer for Motion International, assi-

sting a wide range of clients such as Serono, Sorgenia, BT, Banca Intesa.

Francesco 
Rattalino 

ESCP Europe

• Defining the concepts of business administration, value creation and competitive advantage

• Understanding the fundamentals of organizational culture that influence strategic decisions

• Exploring the tools that are useful to analyze market trends and competition strategy execution with China: Chinese organizational 

culture and HR dynamics

Module 6 (from Monday 22nd to Friday 26th, August)

Strategy & execution



Module 6 - Francesco Rattalino

Strategy & Execution

Monday 
August 22nd

Tuesday 
August 23rd

Wednesday 
August 24th

Thursday 
August 25th

Friday 
August 26th

9.00 - 12.00 
CMBP Class

DAY ACTIVITYVENUE VENUE

LECTURE
The World We Live In And Where 

We Are Going 

LECTURE
The strategic process

COMPANY VISIT

LENOVO
LECTURE

Executing Strategy Part II

LECTURE
Value Innovation & 

Entrepreneurship Part I

LECTURE
Leadership & Strategy Execution

ACTIVITY

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 17.00
CMBP Class

9.00 - 12.30 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

14.00 - 18.00
CMBP Class

9.00 - 12.00 
CMBP Class

LECTURE
Executing Strategy Part I

GUEST SPEAKER
“36 Years of Doing Business in China: Practical 

lessons” 

prof. John Holden
Yenching Academy, PKU

LECTURE
Value Innovation & 

Entrepreneurship Part II



• Defining the concepts of business administration, value creation and competitive advantage

• Understanding the fundamentals of organizational culture that influence strategic decisions

• Exploring the tools that are useful to analyze market trends and competition strategy execution with China: Chinese organizational 

culture and HR dynamics

Guest speakers
Guest speakers are selected based on their capacity to offer first-hand perspectives on doing business with China in key sectors. The list of Guest Speakers is 

periodically reviewed. Each of them is crucially involved in the development of dynamic businesses and may have to cancel his or her participation to the program 

due to last-minute professional commitments. CMBP Directors are pleased that the track-record for Guest speakers in the previous editions is >90% regular 

attendance as planned.

Luca Chinello - General Manager, Viabizzuno China
Luca is a manager with an extensive expertise in restructuring and starting-up businesses. After 8 years spent in Europe working in asset 

management and private equity, and having gained and MBA from the University of Hong Kong, in 2012 Luca launched the operations 

and opened the Chinese market for Viabizzuno,  a top-end Italian lighting firm. In this role he has managed and currently manages an 

important number of landmark architectural and design projects in China and the Far East. Luca has an extensive knowledge of how to 

re-adapt a successful business model in a complex sector (architecture/design) to the peculiarities of the Chinese market.

Matteo Bavaresco - CEO, Danieli Asia
Mr. Bavaresco Matteo is the CEO of Danieli Asia, which is the whole owned subsidiary of Danieli & C. Officine Meccaniche S.p.A. 

(hereinafter to be referred as Danieli). Danieli is among Top 3 suppliers of technological equipment and service to the metal industry in 

the world. Mr. Bavaresco graduated from The University of Trento in 1999, majoring Economics. He worked at KPMG S.p.A. for 6 years 

as Audit Manager, is experienced in industrial market, construction contracts (especially steel plant and real estate) and consumer market. 

His professional experience in China started in 2006, as the CFO of Danieli China. Thanks to this precious working experience he was 

been promoted soon as CFO of Danieli Asia , and then as CEO of Danieli Asia. He is responsible for implementing the strategy of the 

company and driving its business results in Asia, as well as supporting Danieli with worldwide business.

Massimo De Andreis - General Manager, SRM (Studi Ricerche Mezzogiorno)
Massimo graduated in International Economic Law at the University of Turin in 1991, and earned a second degree in International and 

Diplomatic History in 1994. From 1995 to 2000 he served in Brussels as Head of the Italian Chamber of Commerce delegation to the 

European Union. In 2001 he was appointed General Manager of the Regional Chamber of Commerce in Turin, a position he held until 

October 2008, when he joined the Intesa Sanpaolo Banking Group as Head of Cabinet of the President. He is currently General Manager 

of SRM, a research centre focusing on the Italian regional economy, the Mediterranean economy, shipping and the maritime economy. In 

April 2016 he was elected President of the Italian Society of Business Economists.



Gregory Lepko� - Founder, Green I-guys

Gregory is a serial start-upper with 10 years of experience in China and several successful start-ups launched in diverse fields such as 

agriculture, machineries, food products and e-commerce. He is the co-founder of Green iGuys Inc., an e-commerce and manufacturing 

consulting company based in New York. He is currently based in Shenzhen from where he supervises the manufacturing of a diverse range 

of products sold online worldwide.

John Holden - Associate Dean, Yenching Academy of Peking University
John L. Holden is Associate Dean of the Yenching Academy, a center for the interdisciplinary study of China at Peking University that provi-

des full fellowships for elite students from around the globe to pursue the study of China. Among other things, Holden is responsible for 

international recruiting and career services. Holden is also Professor of Management Practice at the Guanghua School of Management of 

Peking University, where his teaching focuses on subjects related to communications, business ethics and corporate social responsibility. 

Holden is Nonresident Senior Associate at the Carnegie Endowment for International Peace, and Senior Adviser to Vermilion Partners. Until 

recently Mr. Holden was the Beijing-based Senior Counselor and Managing Director of Hill & Knowlton. Previously he was Chairman of 

Shaklee (China) Ltd., a wholly-owned subsidiary of Shaklee Corporation that he established in Beijing in 2005.

Claudio Grillenzoni - Open Innovation Asia Manager, EDF
After a career in journalism, and an experience as project manager at the Italian Pavilion of the Shanghai 2010 Expo, Claudio moved to 

the retail and real estate industry. He currently serves as Senior Retail Manager at Florentia Village, a leading luxury design outlet with three 

locations throughout China at present and more upcoming. In this capacity Claudio is in charge of monitoring and enhancing the 

performance of the outlets and developing new lines of business and the offer of services.

Ipek Kilicer Turker-General Manager, Tuneline Consult-Sponsorship & Collaboration Manager, Tsinghua X-Lab Coach Center
After a bachelor degree at Duke University, Ipek worked as an investment banker for Wells Fargo in the United States and Morgan Stanley 

in Turkey. Prior to moving to China, she took business development roles for GMR and Limak Groups  in the Turkish infrastructure sector. 

She later earned an EMBA jointly organised by INSEAD and Tsinghua University. Ipek is now the General Manager of Tuneline Consult, a 

boutique consulting firm providing investment advisory services to Chinese private and state-owned enterprises active in energy, railway, 

construction, oil and gas, logistics and infrastructure. Ipek is also the Sponsorship and Collaboration Manager – Tsinghua X-Lab Coach 

Center, an initiative by Tsinghua University focusing on innovation and entrepreneurship education, new venture nurturing and development.



Germano Rollero - Head of Sales, CITS American Express

Germano has extensive experience in the field of international business development and sales, particularly in the field of tourism. After 

having led the Chinese operations of an important European tour operator, he became the second foreign employee ever hired by the 

headquarter of AirChina, a position in which he significantly expanded sales of China’s flagship airline, particularly among Fortune500 

companies. He currently serves as Head of Sales for the travel and tourism arm of American Express, based in Beijing.

Donatello Mallo Marrone - Entrepreneur, Donatello Bar Italiano
After studying law in Italy and the United States and a legal career in Italy and China, Donato started his career as entrepreneur and 

launched several business ventures among which Donatello Bar Italiano, a successful and award-winning coffee-bar in downtown 

Shanghai. Donato is often a guest of Chinese TV and radio programs, where he advocates the "Italian-style" and discusses how to run a  

business in the competitive Chinese F&B sector.

Yair Shacked - China Vice-General Manager, Orbotech

Yair has more than 15 years of experience in marketing, project management, engineering and sales, with a focus on the bio-medical 

and hi-tech sectors. A former medical officer of the Israeli army and an EMBA-graduate at Tsinghua/INSEAD, Yair is currently the 

vice-general manager for China of Orbotech, a company listed at NASDAQ and a global market leader in developing machineries for 

the manufacture of the world’s most sophisticated consumer and industrial electronics.  

Nicholas She�eld - Director & Chief Representative, Rothschild

Following his master degree at the University of Edinburgh and an internship at another leading investment bank, Nicholas joined 

Rothschild as analyst in the mining and natural resources sector, based in London. In 2008, he moved to Beijing where he continued to 

advise leading multinational firms and State-owned companies in the mining and natural resources industry with respect to their M&A

transactions worldwide. Nicholas has worked on some of the most important outbound investments made by Chinese firms in recent years. 

In addition to serving as a director at Rothschild, Nicholas has been the Vice-Chairman of the British Chamber of Commerce in China.



Ye Xuan - Director, MBO Partenaires & Director, In�exion

Xuan has more than 10 years of experience in the private equity sector, having moved to China in 2005 to be the China-representative of 

NatixisCape. He currently serves as director in charge of investments for French private equity firm MBO Partenaires and as director of 

British PE fund Inflexion. Xuan has an unparalleled experience in the booming Chinese private equity sector, with a particular focus on 

cross-border investment flows between China and Europe.

Christopher Von Gumppenberg - Automotive Consultant & Entrepreneur

After his university studies in Austria, Christopher worked in Germany and China as engineering-consultant for the Daimler Group. He 

lived for three years in Beijing and then moved to Shanghai to pursue a variety of business ventures. He currently works as freelance 

consultant assisting luxury car brands on their development in China and is preparing the launch of different ventures in the home 

automation and consumer products industry.

Alice Wurmboeck - Head of CSR Asia, Kau�and

A graduate of the University of Vienna and the London School of Economics, Alice started her career in different roles with international 

organizations, before moving to China, as political assistant at the Embassy of Austria. She worked as program manager for an important 

NGO, in charge of developing corporate social responsibility (CSR) programs and initiatives. She is currently  the head of CSR for Asia of 

leading European retailer Kaufland.  

Yuan Kun Yuan & Omar Maseroli - Founders, Mercante / Fiume

Omar and Yuanyuan are the founders and general managers of two among Beijing’s most famous and award-winning restaurants: 

Mercante and Fiume. After starting a bachelor and master degree in business administration and marketing, Omar briefly worked for a 

Big Four accounting firm. He then moved to China and worked for 6 years as manager of the China-Italy Chamber of Commerce, before 

leaving the corporate world to join forces with Yuanyuan and pursue his lifetime passion for food by opening “Mercante”. In a few years, 

this restaurant went from being a small hutong-restaurant to being an icon of the Beijing’s food scene and being selected as one of the 

best 10 Italian restaurants outside of Italy. Omar and Yuanyuan now divide their time between “Mercante” and their new concept 

restaurant “Fiume”.



Zhou Tao - Open Innovation Asia Manager, EDF

In 2012, Tao is the Open Innovation Asia Manager of EDF, being in charge of detecting innovative technologies/solutions in the cleantech 

and energy sectors in Asia. Tao works very closely with the VC/PE network in cleantech area and his domains of interest cover renewable 

energies, clean usage of fossil energies; smart grid, smart building, intelligent building, energy efficiency, advanced lighting, electrical 

vehicles, energy storage system, distributed energy and others. Before joining EDF, Tao was Lead Engineer within Vestas Technology R&D 

and Design Manager within Alstom Power R&D. Tao holds a PhD degree in Electrical Engineering from the Ecole Centrale de Lille in 

France.

POWERED BY



Induction Module (Friday 15th - Saturday 16th, July)

China & the Euro-Mediterranean
 regionUnderstanding Chinaʼs economy Making the most of Beijing

Module 1 (Monday 18th - Saturday 22nd, July)

Problem solving & decision making

Module 3 (from Monday 1st to Friday 5th, August)

Doing business across ChinaMed: essential legal awareness

Module 4 (from Monday 8th to Friday 12th, August)

Doing business across ChinaMed: creative entrepreneurship

Module 5 (from Monday 15th to Friday 19th, August)

Understanding Chinaʼs economy

Module 2 (from Monday 25th to Saturday 29th, July)

Business Finance

Module 6 (from Monday 22nd to Friday 26th, August)

Strategy & execution cmbp


